
 

 
 

 

 

 

 

 

 

 

 

 

 

 

 



  

  

 

 
 

 

 

 

 

 

 

 

 



  

  

Executive Education, Art of Negotiations Evaluations, Spring 2019: Rachael Goodwin  

Please Evaluate this course on a scale of one to six: 6- strongly agree; 5- agree;l 4- mildly agree; 3- mildly disagree; 2- disagree; 1- strongly disagree. 

1. Objectives were stated at the beginning and met by the end 5 6 6 6 5 6 5 6 5 5 6 6 

2. Delivery of class information was organized and easy to follow 5 6 5 6 6 5 5 6 5 5 6 6 

3. Materials were helpful and well-organized 5 6 5 6 5 5 6 6 5 6 6 6 

4. The instructor created a respectful environment 5 6 6 6 6 6 5 6 5 6 

5. This was an overall effective instructor 5 6 5 6 6 5 5 6 5 5 6 6 

6. I've obtained knowledge and skills I will implement immediately 5 6 6 5 5 6 5 5 6 3 6 6 

7. This was an overall effective class 5 6 6 6 6 6 5 5 6 4 6 6 

8. I would recommend other co-workers attend this class 5 6 6 6 6 6 5 6 6 5 6 6 

9. I will use what I learned in this class in my day-to-day work 5 6 6 6 5 6 5 5 6 1 6 6 

  What I liked best about this Instruction: 

  Class discussion 

  Understanding my own power and becoming my own advocate. 

  Understanding my own inadequacies but being given the tools to overcome them. 

  The instructor involved the class, we got to know one another, and received great and useful information that’s applicable. 

  There were clear action steps to help implement the materials into my work life 

  Break-outs to practice negotiating and the lessons after each practice. 

  Changing the way I view negotiations and receiving tips on how to be prepared and effectively conduct a negotiation 

  Both professors were knowledgeable and great teachers. I liked the interaction with other classmates and open communication 

  Interactive discussions and view. 

  Absolutely loved these professors. It fueled my fire to want to come back and achieve my MBA. The expert knowledge I gained to improve not only my negotiation skills, but how I present myself and work with others. 

  General knowledge about negotiating was great! Also helping me with how and what  to prepare was extremely helpful. 

  Learning that being prepared and having all details before negotiating is crucial. Also, recognizing my strengths not my weakness. 

    

  Here are some suggestions for improving this class so that it will be more effective: 

  There were some dominant voices that took over others - would love to focus on bringing in more voices that were trying to speak. Teachers bother excellent 

  It’s a lot of information - provide take home docs to support teaching. 

  I would use a case study other than the kidney study to discuss persuasion. 

  It’s a lot of information to digest in 2 days, and I left wanting  more knowledge. Maybe make the class 3 days? 

  Less would be more on the second day. Too content heavy. 

  I did not find the kidney exercise to be valuable 

  After longer discussions, a brief bathroom break. 

    

 

 

 

 

 

 



  

  



  

  

 



  

  

 



  

  



  

  

 



  

  

 



  

  

 

 


